
 
 

   
 

 
 

 
Key Account Manager – Women’s and Newborn Health 

 
Office Location: The Metal Box Factory, Southwark, London, SE1 0HS  
 
The Company 
 
AGHealth is a privately-owned UK company, focused on selling innovative women’s health products 
to the NHS and private health sector across England, Scotland and Wales. With a proactive and 
ambitious approach supported by an experienced and dedicated small team, AGH has a highly 
respected innovative product portfolio that not only helps improve clinical care but also offers 
strategic cost savings to both maternity and gynaecology teams. 
 
Our team is dedicated to becoming the leading women’s health distributor to the NHS and committed 
to sourcing innovative products that can make a real difference to patients and clinicians. Our team, 
which travels throughout the UK and occasionally abroad, is located near London Bridge Station at 
The Metal Box Factory. 
 
As a fast-growing company, we are looking for a motivated, self-disciplined and enthusiastic individual 
to join our young and hard-working team. This is a fantastic opportunity for an ambitious individual 
to stamp their mark on our business and work alongside a high performing sales team where every 
individual is valued. We base decisions and strategies on facts and figures and assess staff on these 
metrics.  
 
The Candidate 
 
Territory: South of England, including South London 
 
As a small, supportive and dynamic team that works closely together on a daily basis, we are looking 
for a hardworking and ambitious individual who can build close relationships with both customers and 
colleagues across functions. You’ll be inspired to grow with the company and be pivotal in driving 
positive change.  
 
You will be expected to have a life sciences degree, or equivalent and/or a minimum of 1 year’s sales 
experience, ideally with a track record of operating in the obstetrics, gynaecology and/or neonatal 
sector.  
 
From time to time you may stay overnight (once or twice per month). You will support customers 
across southern England and the remainder of your time will be spent working from home or in the 
office. You will be comfortable balancing a combination of travel and office-based work and will ideally 
live in the London area as our offices are based at The Metal Box Factory, 30 Great Guildford Street, 
London, SE1 0HS.  
 
With the ongoing pandemic we are updating our policy from time to time, however, staff are currently 
working from the office 2-3 days per week.  
  



 
 

   
 

 
 
 
Summary of Role 
 
The role involves the management of hospitals in the respective territory, with a focus on revenue 
generation and customer management. Below is an example of a hospital and office day.  
 
Hospital Day 

- Travel to relevant hospital via public transport or in some cases a car 
- Present to doctors, midwives, nurses and/or finance/procurement in the form of a sales 

presentation or small group meetings (multiple meetings per day) 
- Undertake training sessions or planned demonstrations as part of product implementation of 

ahead of trials  
- Meet with clinical and procurement decision makers to implement products. Collaborate to 

write draft business plans and advise on clinical guidelines (product specific advice) 
 
Office/Home Day 

- Morning briefing to discuss ongoing projects 
- Virtually present to clinicians and procurement teams  
- Virtually train clinicians on relevant products  
- Analyse audit data and discuss with clinical teams  
- Work with colleagues to support ongoing product trials  
- Meet with management team to discuss targets, long term plans and ad hoc topics  
- Draft business plans to support product implementation  
- Support the AGH team with marketing, blogs and future material to support the sales and 

effective use of products 
- Analyse sales data and develop strategies to contribute to company goals 

 
Although the above outlines what a typical day may involve, the nature of the business, its size and 
speed of growth means that there’ll be substantial variety in the role and an expectation to ‘muck in’ 
and support colleagues across departments when required.  
 
AGH utilises a CRM (Customer Records Management system) to manage all customers. The candidate 
would be expected to use the CRM on a daily basis, updating and managing opportunities and 
customer care.  Training will be provided. 
 
Currently the AGH team travels to all meetings via trains, this is to enable working on route and to 
adhere to our environmental policy. When relevant we can arrange car rental if required or you can 
use your own if available.  
 
Further information about the products can be found at www.aghealth.co.uk 
 
 
 
 
 
 
 
 
 



 
 

   
 

Advanced Global Health Ltd 
Unit G.003, Metal Box Factory 
30 Gt. Guildford Street 
Southwark 
London 
SE1 0HS 
 
www.aghealth.co.uk 
 
✆ +44 2070788867 

 
 
What we offer 
 
AGH prides itself on the inclusive, energetic culture that extends across the team. Based in newly 
renovated offices with flexible workspace in the heart of Southwark, AGH offers an environment 
where every voice is not only heard but actively valued. Your learning curve will be steep as you’re 
quickly immersed in a variety of projects and given enough responsibility to push you out of your 
comfort zone.  
 
New products are regularly reviewed and adopted in line with the company’s ambitious vision and 
with that will come new opportunities to progress within the company and the chance to specialise in 
certain areas of interest. 
 
We recognize the importance of a good work life balance and so currently offer flexible working from 
home basis, whereby the team spend 3 days in the office and 2 days at home. Additionally, we offer 
a very competitive bonus structure, excellent annual leave allowance and favourable personal 
development budget.  
 
If this role sounds of interest, please contact: 
Anish Goyal 
Anish.goyal@aghealth.co.uk  
07463 329190  
 
 
 
 


